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Common International Pitfalls and

Practical Ways to Avoid Them

.  Common International Pitfalls

II. How Do You Avoid Them?
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I1l.  Apply to Many Ways Companies Go
International, such as:

o EXxport e Technology License
e Sales Representative e Joint Venture
e Distributor e Acquisition

e Sales Contract
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V. What Are They?

V. Failure to Register Trademarks

VI. Termination of Sales Representative or
Distributor
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VII.

VIII.

| X.

Restrictions on Exclusive Distributor

Confidentiality Agreements

United Nations Convention on
Contracts For the International Sale of
Goods
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X. Dispute Resolution — Arbitration

Xl. Incoterms

XIl. Insurance

XIll. How Do You Get Paid?



CONTACT INFORMATION

www.mccarter.com

Donald L. Borod
860.275.6725
dborod@mccarter.com



